Varick Agents

Point solutions
dontwork.




Varick Agents

SaasS helped people do
the work.

Every new problem created another tool, dashboard,
and interface for an employee to operate.

That was beneficial when software was only capable
of assisting the person completing the task.
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Varick Agents

Al changeswhat
companies should be
buying.

Companies don’t need another tool that helps an
employee complete a process.

They just need the process to be completed.




Varick Agents

But Al is still being sold like
Saad.
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Varick Agents

Point solutions cannot
own the outcome.




Varick Agents

The interface should not
be the product anymore.
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Varick Agents

Move employees from
operators to governors.
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Varick Agents

The Al era should mean
fewer interfaces.




